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This guide is for your personal use only.  Please do not share it or give it to others for free.  I 

appreciated your help and protecting the value of this information. 

DISCLAIMER AND TERMS OF USE AGREEMENT 

The author and publisher of this EBook and the accompanying materials have used their best efforts in 

preparing this EBook. The author and publisher make no representation or warranties with respect to 

the accuracy, applicability, fitness, or completeness of the contents of this EBook. The information 

contained in this EBook is strictly for educational purposes. Therefore, if you wish to apply ideas 

contained in this EBook, you are taking full responsibility for your actions. 

EVERY EFFORT HAS BEEN MADE TO ACCURATELY REPRESENT THIS PRODUCT AND IT'S POTENTIAL.  EVEN 

THOUGH THIS INDUSTRY IS ONE OF THE FEW WHERE ONE CAN WRITE THEIR OWN CHECK IN TERMS OF 

EARNINGS, THERE IS NO GUARANTEE THAT YOU WILL EARN ANY MONEY USING THE TECHNIQUES AND 

IDEAS IN THESE MATERIALS.  EXAMPLES IN THESE MATERIALS ARE NOT TO BE INTERPRETED AS A 

PROMISE OR GUARANTEE OF EARNINGS.  EARNING POTENTIAL IS ENTIRELYDEPENDENT ON THE PERSON 

USING OUR PRODUCT, IDEAS AND TECHNIQUES.  WE DO NOT PURPORT THIS AS A “GET RICH SCHEME.”  

ANY CLAIMS MADE OF ACTUAL EARNINGS OR EXAMPLES OF ACTUAL RESULTS CAN BE VERIFIED UPON 

REQUEST.  YOUR LEVEL OF SUCCESS IN ATTAINING THE RESULTS CLAIMED IN OUR MATERIALS DEPENDS 

ON THE TIME YOU DEVOTE TO THE PROGRAM, IDEAS AND TECHNIQUES MENTIONED, YOUR FINANCES, 

KNOWLEDGE AND VARIOUS SKILLS.  SINCE THESE FACTORS DIFFER ACCORDING TO INDIVIDUALS, WE 

CANNOT GUARANTEE YOUR SUCCESS OR INCOME LEVEL.  NOR ARE WE RESPONSIBLE FOR ANY OF YOUR 

ACTIONS.  

MATERIALS IN OUR PRODUCT AND OUR WEBSITE MAY CONTAIN INFORMATION THAT INCLUDES OR IS 

BASED UPON FORWARD-LOOKING STATEMENTS WITHIN THE MEANING OF THE SECURITIES LITIGATION 

REFORM ACT OF 1995.  FORWARD-LOOKING STATEMENTS GIVE OUR EXPECTATIONS OR FORECASTS OF 

FUTURE EVENTS.  YOU CAN IDENTIFY THESE STATEMENTS BY THE FACT THAT THEY DO NOT RELATE 

STRICTLY TO HISTORICAL OR CURRENT FACTS.  THEY USE WORDS SUCH AS “ANTICIPATE,” “ESTIMATE,” 

“EXPECT,” “PROJECT,” “INTEND,” “PLAN,” “BELIEVE,” AND OTHER WORDS AND TERMS OF SIMILAR 

MEANING IN CONNECTION WITH A DESCRIPTION OF POTENTIAL EARNINGS OR FINANCIAL 

PERFORMANCE.  

 ANY AND ALL FORWARD LOOKING STATEMENTS HERE OR ON ANY OF OUR SALES MATERIAL ARE 

INTENDED TO EXPRESS OUR OPINION OF EARNINGS POTENTIAL.  MANY FACTORS WILL BE IMPORTANT 

IN DETERMINING YOUR ACTUAL RESULTS AND NO GUARANTEES ARE MADE THAT YOU WILL ACHIEVE 

RESULTS SIMILAR TO OURS OR ANYBODY ELSES, IN FACT NO GUARANTEES ARE MADE THAT YOU WILL 

ACHIEVE ANY RESULTS FROM OUR IDEAS AND TECHNIQUES IN OUR MATERIAL. 

The author and publisher disclaim any warranties (express or implied), merchantability, or fitness for 

any particular purpose. The author and publisher shall in no event be held liable to any party for any 

direct, indirect, punitive, special, incidental or other consequential damages arising directly or indirectly 

from any use of this material, which is provided “as is”, and without warranties. 



As always, the advice of a competent legal, tax, accounting or other professional should be sought. 

The author and publisher do not warrant the performance, effectiveness or applicability of any sites 

listed or linked to in this EBook. 

All links are for information purposes only and are not warranted for content, accuracy or any other 

implied or explicit purpose. 

This EBook is © copyrighted by Chrisler Marketing, Inc and is protected under the US Copyright Act of 

1976 and all other applicable international, federal, state and local laws, with ALL rights reserved. No 

part of this may be copied, or changed in any format, sold, or used in any way other than what is 

outlined within this EBook under any circumstances without express permission from Chrisler 

Marketing, Inc 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



Free Advanced Training: 

Discover The Fastest Way I Know 
Possible To Build A $10K Per Month 

Online Business! 
Take what you will learn in this course to the next level with 

this advanced training: 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

http://www.imarketersclub.net/webinar/


Overview: 

 

First off, this guide has zero fluff in it.  I could have made this guide much longer 

by simply dragging things out and over explaining everything.  But I don’t want to 

waste your time or mine.  

Instead, I have simply laid out the entire process in easy to follow steps so you can 

jump right into it and start making some money! 

I wanted to start out this training by just completely laying out the entire process 

and then we will break it down into more detail later in this guide. 

So here is the basic process I use to create quick paydays, build my buyers email 

list and provide massive value to my customers… 

I come up with a product idea that I know would be very useful to a wide array of 

marketers, I outsource the creation of the tool (I prefer WordPress Plugins) and 

then launch it on a high traffic marketplace (like JVZoo). 

Simple enough?  Ok, don’t worry…we will break this all down into easy to follow 

action steps in a minute. 

How well does this process work?  Take a look below:  

This WordPress plugin cost $144.43 to be outsourced... 

 

 

 

 



And it brought in $7,014.01 in sales (and growing)… 

 

 

And the process is easily repeatable.  

This plugin also cost $144.43 to be outsourced…

 

And it brought in $6,162.69 in sales (and growing)…

 

As you can see this system works very well, can be done with very little money 

upfront and can be repeated time and time again.   

So let’s jump into the training! 

 

 

 

 

 



Step 1: Coming Up With Your Product 
Idea 

 

This is by far the most important step in the process.  If no one is interested in 

your product then you will have little chance of success.  Never create a product 

and then try to find a market. 

Instead, find a high demand market and create a product that fills a need in that 

market. 

One very high demand market that has a huge amount of users is the WordPress 

market.  You can easily have WordPress plugins or themes created and they tend 

to sell very well. 

You could also go into the software market.  Software will usually have a higher 

outsource cost but in most cases will sell at a higher price as well. 

One market I avoid for this type of process is information products.  I have never 

had good experiences getting information products outsourced and the last thing 

you want to do is sell a poorly done product. 

Once you have picked your market, you then need to come up with a product 

idea.  I am going to proceed with the example of WordPress plugins.  Here are the 

two main methods I use to come up with product ideas. 

Method #1:  Ask yourself the questions below to help you come up with product 

ideas (just replace WordPress with your market)… 

-What are some of the repetitive tasks with WordPress that could be 

automated? 

-What are some challenges with WordPress that could be made easier? 

-What non-user friendly features of WordPress could be improved upon? 



-What are some shortfalls of WordPress that could be fixed? 

 

Hopefully, that gets your mind going and you can easily come up with some 

products ideas.  Remember, we want to look for a need that users already have 

and give them a solution. 

Here is an example…With my first plugin (WP Quick Launch) I simply came up with 

the idea one day as I was building yet another WordPress site and doing all the 

time consuming tasks like changing the permalink structure, deleting the demo 

content, adding the standard pages (About, Contact, Privacy Policy) and adding 

my keyword focused posts. 

I thought to myself, what if I could just automate all of this with a plugin.  I knew 

many others would likely be interested in automating all of these tasks as well.  

And the product idea was born. 

Now, it is very important to point out here that you do not need to worry about 

HOW you will create the plugin, theme, software, etc.  You are just looking for 

ideas.  Later on we will see if our idea can be actually created.  Don’t worry about 

that at this point. 

Method #2:  Look at what is already selling to come up with ideas. 

An easy way to do this is to go to a site like JVZoo.com and look at what products 

are currently being sold in your target market. 

Just log into JVZoo.com and click on “Affiliates” and then “Find Products”.  Here 

you will see all the products currently being sold and also how many sales they 

have made (this is excellent data!).  You can use the search box to narrow them 

down to your target market. 



 

As you can see from my search for “plugin”, over 2,000 products came back.  We 

can now see the products, the sales, the conversions, the EPC, etc.   

From here you want to start looking down the list at what is currently selling well 

and start writing down some ideas. 

Of course, I would never recommend that you just copy someone else’s idea.  

Instead, when you see a product that looks interesting you want to look at that 

product and ask yourself: 

-How could I improve on this product? 



-What features is the product missing that I could add? 

-How could I make this product easier to use or function better? 

-Could I create a product that enhances the use of this product? 

-Could I make a complimentary product? 

 

Again, we never want to just copy someone’s product.  Look for ways to improve 

on, differentiate or enhance the product. 

With these two methods you should have no problem coming up with a bunch of 

potential product ideas. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



Step 2: Outsourcing Your Product 
Creation 

 

Click Here To Read The 

Rest of The Guide 
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